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Disclaimer

This presentation contains future-oriented, forward-looking statements (“Forward- looking Statements”), estimates, opinions, projections
and forecasts representing the current assessments and views with respect to anticipated future performance of Exasol AG. These
assessments, views and Forward-looking Statements are subject to changes. There are uncertain conditions that are for the most part
difficult to predict and are beyond the control of Exasol AG. Exasol AG is not under any obligation to publish any information resulting in
changes in framework conditions or to publish revised information.

The information in this presentation as well as the Forward-looking Statements are of preliminary and abbreviated nature and may be
subject to updating, revision and amendment, and such information may change materially. Neither Exasol AG nor any of its directors,
officers, employees, agents or affiliates undertakes or is under any duty to update this presentation or to correct any inaccuracies in any
such information which may become apparent or to provide any additional information.

The Forward-looking Statements can be identified by the use of forward-looking terminology, including the terms “believes”, “estimates”,
“anticipates”, “expects”, “intends”, “aims”, “plans”, “predicts”, “may”, “will” or “should” or, in each case, their negative, or other variations or
comparable terminology. These Forward-looking Statements include all matters that are not historical facts. They appear in a number of
places throughout this presentation and include statements regarding Exasol’s intentions, beliefs or current expectations concerning, among
other things, Exasol's prospects, growth, strategies, the industry in which it operates and potential or ongoing acquisitions. By their nature,
Forward-looking Statements involve significant risks and uncertainties, because they relate to events and depend on circumstances that
may or may not occur in the future. Forward-looking Statements should not be read as guarantees of future performance or results and will

not necessarily be accurate indications of whether or not such results will be achieved.



Summary of key points

FINANCIALS 2023

(2023 figures are preliminary and unaudited)

ARR: 41.7 m€

(+18%) °

Revenue: 35.4 m€
(+7%)

Adj. EBITDA: -5.4 m€
(2022: -13.4 m€)

Liquid Funds: 13.3 m€
(Dec 31, 2022: 12.7 m€)

ARR up 18% year-on-year

After a strong Q4, ARR came in at up at the upper end
of guided range

EBITDA loss reduced by 60% - Breakeven in H1 2024

Gross new ARR well above last year s figures, but also
increased churn, particularly in EMEA

Product launch of Espresso successful with first
successes and gradually building of pipeline

Espresso Al product launch

Ongoing difficult market environment in EMEA will
negatively affect ARR in H1 2024 with still higher churn
rates; improvement in H2 based on Espresso and
Espresso Al pipeline

E>asol

Outlook 2024

ARR Growth:
Up to 10%

Revenue growth:
10 -15%

EBITDA:

positive

Liquid Funds:
> 10m€
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Company Strategy

Mission: Unlock better insights faster, more efficiently
What we do
. tVZ"O”é Be a leading company helping customers on their
u u W . . . .
want to create analytics journey into an Al-driven world
Strategy Focus Excellence Expansion
Values:

How we do it

m
Outcomes ARR growth Profitability Customer Satisfaction People engagement Top talent retention



What’s your pain point?

Exasol’s offerings scale to address our customers’ pain points. From Bl acceleration to full data warehouse
solutions, Exasol’s products can help you achieve faster, deeper, and cheaper data analytics.

Bl Consumption Layer Data Warehouse
Acceleration

Exasol Espresso

“| have a spinning wheel problem with my Bl tool.”

Exasol Espresso Plus

“| have a database performance and/or cost issue.”

Exasol Data Warehouse

“I need a high-performance on-premises data warehouse for my division.”



Analytics Journey

Data Volume
0TB 50TB Unlimited TB
e \ ( p e 2
Espresso Espresso Plus Exasol Data Warehouse
Targeted Bl performance Boost your analytics Unlimited division-wide performance
The accelerator that plugs into your Bl High speed query engine that creates Replace your existing legacy system
stack and turns it into real-time BI. an acceleration layer for your most with our full-service DWH solution for
critical data applications. optimal cost performance.
. J \ v, \ J
Flexible deployment options available for all products (on-prem, self-tenant cloud, SaaS)
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Bl Self-Service Real-time Data Applications Data Science ML Al
¢ Standard Reporting ¢ Interactive Dashboards ® Operational SLA’s ¢ Auto Fraud Detection ¢ Chatbots
* Ad hoc Reporting ¢ Real-time analytics ¢ Predictive Maintenance ¢ Image / Text /

Video Analytics



EXASOL PRODUCT PORTFOLIO I
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—SPresso

No more spinning wheels

Designed for speed from the ground up, Espresso brings an in-
memory, columnar database, Massively Parallel Processing
(MPP) architecture and auto-tuning to turbocharge even the most
complex queries and deliver better insights at blazing speed.

Typical Usage:

1 TB of Data Volume
* Number of users
* Types of users

» Silver support level

Copyright © 2024 Exasol. All rights reserved.

Sales is gaining traction -
single biggest win in history

* Launch of Espresso campaign in November
* Already 13 new sales opportunities

* 5dealswonendof 2023 amounting to more than
3 m€ new ARR in Q4 2023

* Largest single new business win in company ‘s history at a
seven-digit Euro value

* Financial industry biggest driver with two US customers
and three from EMEA

Exasol
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Exasol’s Al - Strategy

Which use cases are we addressing and why does Exasol have the
right to play in the Al world?

All enterprises are currently trying to understand how they can
marry their structured and unstructured data with the power of

GenAl to gain better insights and better decision-making support.

Exasol’s in-memory MPP architecture is a key building block that
enables enterprises to gain Al-insights on large data sets

Espresso Al Al Lab ]
= 0

---------------- ---------------- ---------------- ‘i ----------------

Collection Cleaning Exploratory Model Model
Analysis Building Deployment

Data Engineer
Data Analyst
Machine Learning Engineer

Data Scientist

How does Exasol Al address these needs?

* Short term (2024):
Combine BI queries and Al-driven use cases for faster,
deeper and cheaper insights:

* Augment Bl reports through natural language
gueries and machine learning predictions
(Cooperation with VeeZoo)

* Enable Data Scientists to leverage Exasol for Al
use cases
(Cooperation with TurinTech)

* Develop GenAl-powered Business Solutions
(Cooperation with Deloitte)

*  Mid term (2025+):

Extend the core Exasol engine to natively integrate
and execute Al use cases with unmatched speed and
scalability



Financial Results 2023
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Quarterly ARR development in 2023

In EUR million at const. Q4 2022 FX rates, in percent, # of customers

2023 figures are preliminary and unaudited
6.8\

Comments

- Several larger deals closed in
Q4, including the two biggest
upsells in company history,
contributing to the total net
growth of 4.7m EUR

« Upsell is the dominant growth
driver YTD, in line with

0.5 historical pattern
353 BOEE EEN P
P ‘ ””””” - First successes of new market
ARR end Q1 Q2 Q3 Q4 ARR end positioning visible, gradual
2022 2023 building of pipeline, but sales

cycles of 6-12 months
Customers 215 211 207 207 207

1



ARR development end 2023 — Global

In EUR million at const. Q4 2022 FX rates, in percent, # of customers

2023 figures are preliminary and unaudited

Change in accounting
of multi-year contracts
with price increases

41.7
0.5 40.8
8.3 0.4
Adjustment of ARR
metric to 90-day
average FX rates at
end 2023
S 2 |
E—i = | ]
ARR End New Upsell Downsell Lost ARR End Method. FX ARR Start
2022 customers customers 2023 adj. adj. 2024
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Comments

Gross ARR retention rate at
123% (vs. 118% in PY)

Net ARR retention rate at 115%
(116% w/o XO) (vs. 115% in PY)

ARR churn rate at 9%
(8% w/o XO) (vs. 4% in PY)
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ARR development by region

In EUR million at const. Q4 2022 FX rates, in percent

2023 figures are preliminary and unaudited

EMEA North America
‘ @ v +40%
34.4
30.1
5.2
Dec 31, 2022 Dec 31, 2023 Dec 31, 2022 Dec 31, 2023
Comments Comments
« Gross upsell rate at 122% « Gross upsell rate at 132%
« ARR churn rate at 10% « ARR churnrate at 5%
- Net ARR retention rate at 112% - Net ARR retention rate at 127%
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P&L 2023/22

In EUR million, in percent

2023 figures are preliminary and unaudited

Q4 2023 Q4 2022 Change 2023 2022 Change

Revenue 9.1 8.4 9% 35.4 33.2 7%
| tereofrecurringreverve | I S s e
| thereofnonrecuringrevenve | o4 o1 smaw% || T 7 o
GrossProfit(adi) | o8% 80 2% || 35 315 13%
Personnel expenses (adj) | 8% 70 7% || 2070 287 3%

Training and Recruiting -0.1 -0.2 -39% -0.5 -0.6 -24%
Marketng | 05 18 3% || 29 68 5%
Tinfrastructure | 06 05 2% || 23 15 57%
others(adi) | 16 30 4% || 54 73 2%
Total Costs (adi) | 110 127 as% || a08 a1 0%

EBITDA (adj.) -1.3 -4.7 -73% -5.4 -13.4 -60%

*incl. 1.8m EUR other operating income from granting of R&D subsidies by ministry of finance for FY2020/21
**incl. restructuring expenses of 0.9m EUR in Q4 2023, respectively, 1.5m EUR total 2023

14
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EBITDA to cashflow reconciliation 2023

In EUR million

2023 figures are preliminary and unaudited

Adj. EBITDA Deferred

EBITDA 2023 revenue, Capital Change in
2023 XO effects  (prelim.) W/C Capex Others adj. FCF  XO effects increase liquid funds
””””””” 0.6

Cost Capital Increase

Pre-IPO stock programs

(cash payments)
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Liguid Funds and adj. EBITDA

In EUR million

2023 figures are preliminary and unaudited

E>asol

Liquid Funds* A Liquid Funds excl. XO** Adj. EBITDA**
Incl. Net -0.7
proceeds from -1.2
equity raise o o
2.9 ’ 2.7 ’ -
-3.8
-0.6
Y o ok 2.4 -1.9
38 -72%
@2
13.3
End 2021 End 2022  End 2023 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

2022 2022 2022 2022 2023 2023 2023 2023 2022

*incl. short term financial assets
** excl. non-recurring effects from pre-IPO stock programs and excl. effects from capital increase in June/July 2023
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2022 2022 2023 2023 2023 2023
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2024 Outlook
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Financial Outlook 2024

2023
(preliminary)

ARR growth 18% Up to 10%

Revenue Growth 7% 10 - 15%

EBITDA -5.4m¢€ (adj.) positive

Liquid Funds 13.3m€ >10m€

18



Financial calendar

February 8
February 21
May 7
May
June 20
August 14
November 13

November

E>asol

HIT Conference (Hamburg)

FY ‘23 preliminary results (Webcast & Roadshow)

Annual Report 2023 & Q1 ‘24 trading update
(Webcast & Roadshow)

Spring Conference (Frankfurt)
Annual General Meeting
H1 ‘24 report (Webcast & Roadshow)
Q3 ‘24 trading update (Webcast & Roadshow)

EK-Forum (Frankfurt)
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Q&A




Thank you
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